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Je weet vast wel hoe je een afspraak maakt bij de Kamer van
Koophandel,
er naar toe gaat,
je idee uitlegt,
je bedrijf inschrijft
en 70 euro betaald.

Je bedrijf bestaat dan officieel.
Als je het slim aanpakt,
werk je eerst jarenlang in loondienst en spaar je zoveel mogelijk,

voordat je je bedrijf start.

Want je zult in de eerste jaren van je bedrijf minder verdienen dan met
je laatste baan...



Als je nog slimmer bent, doe je alvast ervaring op in de sales...de
verkoop..
Ga ergens huis aan huis verkopen leren...

Dat is de belangrijkste skill voor een ondernemer...

Begin alvast marketing
en copywriting te bestuderen en te oefenen...

Ja je ziet het al
je moet aan het werk...
aan de bak..

En al helemaal als je een entrepreneur wil zijn,
ondernemer met meerdere bedrijven
of meerdere dochterondernemingen van jouw eerste bedrijf...

Hey hallo
hoe gaat het ?
Gefeliciteerd met je onderneming
Je hebt grote ballen of eierstokken nodig om
voor jezelf te beginnen.

Je hebt vast wel wat basis dingen van het KvK gehoord en gedaan,

en je zult vast ook je vrienden en familie om advies vragen...

Alleen hebben de mensen bij de KvK een baan, ze zijn gewoon werknemer
en de meeste van je vrienden en familie ook.

Ze hebben geen bedrijf...

Als je denkt dat door je in te schrijven bij de KvK,

een zakelijke rekening te openen bij de bank,

een website te lanceren,

een ondernemingsplan te schrijven en dat naar de bank te sturen met een
financieringsaanvraag,

je vrienden en je familie over je bedrijfje te vertellen,

een flyer maakt en het bezorgen ervan uitbesteed zodat heel de stad jouw
goede nieuws weet,

het storm loopt en je overnacht succesvol wordt

met honderden klanten die in de rij voor je staan..

En je gewoon lekker kan ondernemen, iedere dag

zonder een baas , helemaal vrij...

Dan moet je even wakker worden
en in de realiteit gaan leven...

Een ondernemingsplan schrijf je voornamelijk voor jezelf, de bank gaat je
geen geld lenen..

Zodat je volgens plan kunt werken (doelgericht dus), de bank wil je best
36.000,- lenen als je nu al 36.000,- per jaar omzet...

Je kan het dus niet uitzingen de aankomende 3 jaar met je financiering,



je zult klanten moeten vinden, steeds opnieuw...

Van iedere 100 mensen die je preekt

krijg je 90 keer Nee te horen..

Sommige van de mensen die je kent zullen je steunen, een stuk of 5, de rest
niet echt of helemaal niet...

Een flyer laten bezorgen is 600,- per 2 wijken, dus 3000,- voor iedere wijk in
stad Doetinchem,

en je krijgt nauwelijks respons, laat staan klanten...

Je bent wel helemaal vrij,

maar je bent ook helemaal verantwoordelijk voor alles.

Ken je dat gezegde : '"'met bloed, zweet en tranen"'

Vooraf kost het dus bloed ,zweet, tranen en veel hard en slim werken voor
langere tijd...

Daarna kun je succesvol zijn, voor een tijdje......

Er wordt in boeken en cursussen vergeten te vertellen...

dat je regelmatig bestolen zult worden, ook al heb je in het begin weinig

en hoe beter het gaat, hoe meer criminelen je gaat aantrekken.

Er wordt niet gezegd dat mensen zullen proberen om een junk van je te
maken,

door je drugs toe te dienen, zodat ze je kaal kunnen plukken....

terwijl je helemaal van de wereld bent & geen idee hebt waarom je achteruit
gaat en het succes uitblijft.

En daarna zullen ze proberen om je gek te maken,

zodat niemand je gelooft.

Het Schadefonds staat niet te springen om je schade te vergoeden,

van de overheid kun je ook weinig verwachten (als je een BBz aanvraagt, gaat
daar een deskundige werknemer over

die dus geen bedrijf heeft.)

Misschien kan de politie je wel helpen, maar die zijn een beetje onderbemand
door de bezuinigingen..

En kleine regelmatige diefstallen van iemand die een beetje '"verward'' over
komt,

hebben geen prioriteit.

Welkom in de realiteit, beste moedige ondernemer...

Je zult ook regelmatig benaderd worden

door partijen die je een '"'shiny object'' of strategie voorspiegelen
waar je goede resultaten mee kunt behalen

op erg overtuigende wijze,

en nadat je er meer dan goed voor hebt betaald...

heb je er niks aan..

Sommige aanbieders van SEQ, het open companies register van je weet wel
wie

en het zogenaamde gratis telefoonboek,

kosten je geld en je hebt er geen zak aan.

Plus boeken en trainingen van mensen (de ""experts'') die je leren ondernemen
maar zelf geen bedrijf hebben.



Het is een beetje moeilijk om door te zetten
na al die shit, maar dat is wat je wel moet doen.

Ook is er veel afleiding, om op alle social media te zitten met je bedrijfje ,
nieuwsbrieven lezen, filmpjes op youtube etc..

Een strategisch consult met een ervaren ondernemer
kan je dus veel frustratie en pijn besparen,
je tijd besparen en je geld opleveren.

Wegens de werkzaamheden van Hajro by,
stichting Giveth Life,

en de boeken....

is er alleen maar ruimte voor 4 clienten per jaar
die een strategisch consult

en verdere ondersteuning

mogen ontvangen.

Je ontvangt na het consult,

2 maanden ondersteuning met je
sales & marketing

Zodat je ziet dat je investering
zich terug begint te betalen.

Strategich consult inclusief 2 maanden ondersteuning met
sales& marketing

Eenmalig 4899,-

Het bedrag dien je vooraf over te maken naar stichting Giveth Life,

3 weken erna wordt je consult ingepland.

(Wegens de benodigde materialen en voorbereiding vindt het pas 3 weken later
plaats)

Maar je krijgt niet zomaar een consult,
je moet jezelf eerst kwalificeren..

Als ondernemer moet je met bepaalde dingen er bovenop zitten,
zoals met de geldzaken...

Je zult voor je eigen pensioen moeten zorgen....

Je zult moeten implementeren wat je leert...

Dus als oefening en om jezelf te kwalificeren
voor een consult...

Zorg je dat je boek Bouw jouw Fortuin in je handen krijgt
bestudeer het & doe de stapjes.
Actie...



Laat zien dat je kan implementeren wat je leert,
zodat je resultaten krijgt.

Nadat je resultaten begint te zien,
vraag je een strategisch consult aan.

"En voor wie denkt : dat is een slimme manier om je boek te verkopen'

Het boek staat al jaren gratis op onze website
in Eboek editie, als dank voor Nederland.

Dit is trouwens niet voor de denkers & filosofen...

In de realiteit doet 5 % van de mensen

iets met wat ze leren..

Ze nemen actie.

Daarom wordt er gesproken over de top 5 % die erg succesvol zijn.

Dit is dus voor de weinige implementors.

Zoal Dan S. Kennedy zegt over de traits of succesful people
""They're behavioral"'

Hij zegt ook :
"'It's not what you think, it's what you do"'

Dus mensen die actie ondernemen.

Het traject na je strategich consult gaat ongeveer zo :
je krijgt er een uniek product bij,

dat zich al bewezen heeft en verkoopt.

Waarmee je iedere da geld gaat verdienen,

je krijgt fieldtraining

en gaat het huis aan huis te verkopen.
(ondersteuning bij sales)

We zorgen ervoor dat je geen geld verspilt

aan dure advertenties die geen klanten opleveren
en aan marketingstukken waarvan de helft meteen in de papierbak belandt.
Je marketing wordt niet content marketing
waar je na jaren

als een expert wordt gezien.

En ook niet brand marketing

om de mensen bewust te maken

van je merk.

Het wordt direct marketing,

met altijd een aanbieding

om iets te kopen.

(ondersteuning bij marketing)

Dus de markt, de mensen



gaan je zien en spreken &

je laat een foldertje en een visitekaartje achter als een pro.
Je ziet ook dat je de meeste van je tijd gaat besteden

aan 2 erg belangrijke dingen.

P.S. Je bedrijf moet bonafide zijn.
Aanbieders van SEO diensten komen niet in aanmerking voor een consult.

P.P.S. Wegens de hoeveelheid tijd en werk vereist,
wordt er met maar 1 kandidaat per kwartaal gewerkt.

3 Competenties
1. Jezelf kunnen verkopen/ kunnen verkopen

Zoas ik al zei, ga in de leer...bij Appco of Miec marketing en leer verkopen...leer
huis aan huis verkopen...doe ervaring op

Je zult deze skill altijd nodig hebben als entrepreneur..
zeker in de eerste jaren wanner je alleen werkt...



2. Kosten beheersing

Kijk uit voor shiny objects...dingen zogenaamde strategie en tactiek die je helpen
maar die fluff zijn...gewoon info die geen resultaten oplevert
zoals seo...compleet nutteloos...maar kost je wel geld...

Zoek waar je goedkoop kan inkopen voor je sales en je marketing

Hou alle kosten laag....

3. Zet door

wat er ook gebeurt...

Hoe vaak je ook faalt en hoe langzaam je vooruitgang ook is

blijf doorzetten en beter worden in je werk totdat je begint te winnen
en steeds meer succes hebt en dat succes herhaalt



4. Leer marketing
en zorg dat mensen je gaan kennen en wat je verkoopt ook bekend wordt..

Als niemand je kent en niemand weet wat je verkoopt, dan koopt er niemand...

Zoals Joann Penn zegt : “’marketing is sharing what you love™



5. Bestudeer en oefen copywriting..

Je flyer of folder of website moet wel mensen overtuigen om actie te ondernemen
en iets te kopen...



6. Begin met het schrijven van boekjes
en publiceer ze met selfpublishers zoals

www.kobo.com

www.streetlib.com

www.amazon.com ‘s kdp

www.lulu.com

www.mijnmanagementboek.nl

WWW.XInxii.com

www.draft2digital.com

Je boekjes zijn Marketing voor jou, je bedrijf en je producten en diensten

7. Schep meerdere bedrijven of dochterondernemingen van je eerste bedrijf, bied
verschillende producten en diensten aan
om meerdere inkomens te scheppen voor jezelf


http://www.kobo.com/
http://www.kobo.com/
http://www.streetlib.com/
http://www.amazon.com/
http://www.lulu.com/
http://www.mijnmanagementboek.nl/
http://www.xinxii.com/
http://www.draft2digital.com/

8. Blijf gefocust werken aan je kern activiteiten,
dat zijn de activiteiten die het meeste geld opleveren in jouw bedrijf



9. Kijk op www.jasminhajro6.webnode.nl
naar de services voor inspiratie voor je bedrijven

10

Lees ieder week 1 of 2 boeken over verkopen


http://www.jasminhajro6.webnode.nl/

Auteur marketing

Het is niet dat je niet kan schrijven of dat je boek of je boeken niet goed
genoeg zijn...

Het is gewoon een grote wereld &
niemand kent jou en je schrijfwerk.

Als mensen niet weten dat je een boek hebt geschreven, als ze niet weten dat
het bestaat,

kun je dan verwachten dat ze het kopen ?
We brengen daar verandering in door jou en

je schrijfwerk onder de aandacht te brengen



met traditionele marketing.
Ook kan Hajro Uitgeverij je boek uitgeven

zodat het op nog meer plaatsen te koop komt te staan...zoals bij Smashwords,
Lulu, Leanpub,

Mijnmanagementboek & Gumroad.

We maken een flyer, de voorkant gaat over jou

en de achterkant over jouw boek.

We bezorgen er 40.000 stuks van.

Je krijgt een advertorial in het lokale krantje.

Er worden 2 of meer artikelen gewijd aan jou

en jouw boek in ons krantje : Jouw Krant.
Daarvan worden er ook 40.000 stuks van bezorgd.
Dat is dus ieder adres in stad Doetinchem.

Dan weten de mensen in ieder geval wie je bent,
dat je een boek hebt geschreven, waar het over gaat en waar ze het kunnen

kopen.

Pro Eenmalig E 14999,-

Voor 10.000 adressen en 1 advertorial en 1 artikel...

Basic Eenmalig E 3750,-



Lees mijn boeken
Moneymaker,

de 100% regel en

de 200% rule

en doe wat erin staat...

Gelukkig kun je de 100% rule
op de volgende bladzijdes lezen

100 % rule



Hello,

yes 4.99 or 9.99 euries

you know that's euros right?

If you immediately start to complain,

, then you shouldn't read any further....

Life is not perfect,

we humans are not perfect ...

and we make mistakes and errors ...

First the price?

You can buy the "Hobbit" Story for 4.99 or 9.99



You can also buy the story about the clown IT

for 4.99 or 9.99.

After reading those stories you have nothing

I don't mean they aren't good stories,

they are fantastic....

But then you just have nothing

And the intention is that you will be left with a lot

after reading my book.

Why ?

Tips, action steps, strategy, tactics,

that get you results ...

[ think you want to double your income,

your sales, your profits and your bank balance ...

If the price was a barrier for you, then hopefully you have passed over it,

otherwise you should not continue to read this book ...

My company used to be a one-man business Hajro,

I was the owner,



[ started it on September 1, 2015 ...

It sells greeting cards oftline, door to door,

sets of 5 greeting cards.

On December 3, 2019, I founded Hajro BV,

at the notary,

on December 4 it was registered with the Chamber of Commerce.

It’s the same business, different legal form.

It sells greeting cards,

gift mugs,

in this case coffee mugs filled with candy,

books and the like....

The like... is my author merchandise,

printed T shirts with slogans from my books.

It only sells books that I have written ...

The subsidiary is Hajro Publishing,

so that I pay less tax on the earnings from my book sales ...



Maybe you should first read what's on my author's website....

You can find it on

www.jasminhajro6.webnode.nl

There you can also download a bundle of mine for free ...

my first 10 books translated into english ...

I will also summarize it for you here,

SO w€ can move on ...

I have published my books with many self-publishing companies such as
Kobo.com,

Lulu.com,

Amazon.com at their KDP

the Kindle Direct Publishing,

at Streetlib.com,

draft2digital.com

and mijnmanagementboek.nl

[ am an author and my own publisher ...


http://www.jasminhajro6.webnode.nl/

They offer self-publishing ...

So they only put your book for sale in their webshop.

You have to do the promotion and marketing and everything else
yourself.

When people buy your book in their webshop, then they pay you your
royalties properly .

That's 70% or less of the selling price ...

I also approached traditional publishers ...

One of their websites said the following:

Most books are written by ghostwriters ...

It says that literally

and that publisher also offers that service....

Well....

Most authors are experts at something ...



often at the subject of their book....

What does it tell you what it said.... ?

They haven't even written their own book, someone else did, so they
have no expertise....

They are fake....

More actors than anything else....

[ am ashamed to mention somewhere that I only

earn an average of E 500 per month ...

with my business ...

that's my monthly average this year

the year 2020 ...

And that I had only sold 500 books

of which paid and free titles....

But not anymore....

That's how it goes in reality ...

with a real company and a real author

I have written,



and improved all my books myself

I made my own covers,

translated into English myself

and self-published myself

because I am my own publisher, .

Nowadays my company Hajro BV is my publisher

because that is tax technically more advantageous.

nn

Therefore, many of those "authors

not available by email, mail or telephone....

I think they do it for the following 2 reasons ...

Oh by the way when they say I don't have time to write ...

Bullshit ...

So you work 16 hours a day and 7 days a week, so you only have time to
sleep and work and don't have 1 hour off every Sunday to write ???

Who lives like that?

You see it's bullshit and lies ...

They do it because....

1. It's easier



2. It is better if an experienced writer or copywriter

writes the book, then it is much more likely that the

book will sell well and they can make money off it.

Makes it harder for us, doesn't it?

Makes it more difficult for you,

as a reader

to choose the advice of real writers and real entrepreneurs ...

And it makes it harder for me as a writer

to gain your trust,

to build a relationship of trust,

so that you buy a book from me

and do what it says

and positively change your life or your business ...

Don’t you think ?

Now I have to explain to you that I am real,

have real customers

and a real company ...



You can find Hajro BV at www.kvk.nl

That tells you that it exists,

is real and pays taxes.

That’s the Dutch Chamber of Commerce by the way.

You can find the rest of the information on our

company website at www.hajro.be

You will soon notice that we do not have a physical store or an online
webshop.

We have a company website,

and we sell products to consumers,

through house to house sales, direct selling, aka door to door sales

. Everything is aimed at direct sales.

Because after 5 years, | only had 2 orders,

while I have sold thousands of sets of greeting cards offline.

Why should I spend time on a web store or on a blog....

Maybe you have already learned some things here....

Did you also write them down?

Are you a serious student?


http://www.kvk.nl/
http://www.hajro.be/

Or what .....

So on my author website, my 2nd ...

my first [ paid too late and it went offline,

so I made a second one,

what I told you about

the www.jasminhajro6.webnode.nl

Make a note of it in your notebook ...

I call myself a writer because

I have written flyers, folders, brochures

, websites and books....

I am also an author,


http://www.jasminhajro6.webnode.nl/

of course a true author of more than 45 booklets ...

Yeah wow,

[ am productive....

I have many and high goals

and [ want to be able to take care of my family ...

so I do more than average ...

If you have written or are going to write a book

if you need a website....

Save yourself 65 or 100 euros per year

and create one for Free at www.webnode.nl

You also get such a long website name....

But that's the only drawback

for the rest it works fine

it is easy to make

and most importantly

it is online 24/7, 365

24 hours a day, 7 days a week, 365 days a year


http://www.webnode.nl/

You can have a website for yourself,

as an author or entrepreneur or expert in something

and one for your business, for your company....

nn

I mainly position myself against fake "experts

on my author site.

By the way, this will be a short book ...

Can you stand that?

Pay 9.99 for maybe 20 pages at most?

Can you handle it ?

I believe so...

Because you don't come to me for a fantastic hobbit story ...

but for practical ttips, right?

And that's one with 2 t's ...

Nothing to worry about ...

However ?

Or am I not that professional?

Oh my God....



Maybe a lot of professionals are fake too....

[ will briefly introduce myself,

you can also read my biography on my author

website, what I suggested you do first.

[ am Jasmin Hajro, born in Sarajevo,

Bosnia on July 6, 1985. We fled to the Netherlands

when I was 10 years old.

I did the last part of primary school and then mavo

and have a mavo diploma.

Which was of little use to me later when I was looking for work.

I've had several jobs often production work through employment
agencies.

The longest I have worked for Landal Greenparcs,

4.5 years, first as a dishwasher, then as a cook.

I Started my first company 0-17 December 2012,

failed because I knew little about sales and marketing.



After that....Got an opportunity to sell greeting cards

on behalf of a foundation, received sales training....

when those people broke up I founded my own

foundation, the Giveth Life foundation.

Couldn't sell greeting cards full-time with that,

And I started my 2nd company, sole proprietorship

Hajro on September 1, 2015,

I kept selling greeting card sets,

years later my company is Hajro BV

and has shares or stocks ..

I am the Dga or

director major shareholder

and just like 5 years ago I am responsible for

everything.

You can find it on www.hajro.be

I worked about 6 to 7 days a week,

selling the house to house ... (door to door)


http://www.hajro.be/

in the city of Doetinchem, Gaanderen, Wehl, Terborg,

Didam and surrounding places ...

After 1 year of working every week ...

Yes 1 year,

every week

plus 10 booklets

I got exhausted

and now I always rest on Sundays

and I also take Saturday and Wednesday off

if necessary ...

On average I gross that embarrassing E 500, - euros

per month ...

My BV pays much less tax than a sole proprietorship ...

Another thing for your notes ...

Invest 400 to 500 euros in a bv.

Similar to an LLC

Set it up at the notary,



you can go where i've been ...

026 Notarial office in Arnhem ...

In the long run, it will save you thousands of dollars

in tax.
Because there are so many fake "experts" "
I'm not as ashamed of my numbers as before ...
[ am going through a normal development ...
As Brian Tracy says: "It takes 7 years to master a skill"
That's selling in my case
and then direct sales with the customer in front of me in person.
If you think: I can learn little from you because of your turnover.
Then you should go and read something else ...
But I hope you have learned that much of it

comes from fake experts and from professors and other theorists

who have no experience in selling or doing business.
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Those are my sales of my mugs, greeting cards and books

As you can see, I sell every week of the year and make sales evry week of the year.
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'...T've also had
some support
from the
government,

- because of

corona ...

3 Real

E numbers ...
who would

¢ show

-something like

- that?

- Good

. Idoubled my
sales in 2017
2017 Jul 23
f sales
2017 Aug 32.5
sales



2017 Sept 43.5 sales

2017 Oct 18 sales

2017 Nov 86

November was my best month ever ...

I doubled my sales in 2018

2018 Jul 12 sales

2018 Aug 52.5 sales

2018 Sept 103 sales

My best month ever in September 2018



I doubled my sales in 2019

2019 Sept 59.5 sales

2019 Oct 86 sales

2019 Nov 130 sales

New personal best in November 2019

I have doubled my sales in 2020

2020 Mar 70 sales

2020 apr 77 sales



2020 May 92 sales

2020 Jun 143 sales

New personal best in June this year

My average monthly turnover in 2019 was E 282.79

My average monthly turnover in 2020 is E 500, -

That's almost double ...

I mainly did that by focus on the core activities.

That is with me:

selling greeting cards, mugs and pens....

Home to home , door to door...

Book sales are mainly done online



Dan S. Kennedy says, "Every business is the same "

So what applies to my company applies also for your company,

in terms of sales and marketing ...

As you have also read on my author website,
my stuft is not for the lazy people...
people who are only willing to do 1 thing
to do.... 1 step,
while 5 or 10 steps are needed
If you are too, find something else to read,
hoping to read only will get you results....
The workbook also begins here I learned this
exercise from Brian Tracy and you are going
to do it.

L.

Also order this book as a paperback at
www.Lulu.com

or www.Mijnmanagementboek.nl

so that you can immediately write

your notes in it,


http://www.Lulu.com/
http://www.Lulu.com/
http://www.Mijnmanagementboek.nl/
http://www.Mijnmanagementboek.nl/

your ideas and
you can always read it back,

like every month.

I
Think of 20 ways to boost your sales
to increase.
Answer the question 20 times:
How do I make more sales?

1. I double the time that I am selling face to face with prospective
people.

2. I do implement this tactic so that more people buy.
Get the promotion : buy 1 get 1 for free.

3. I read one book at least every month book about selling,
preferably every week

4. 1 work 6 days a week,
I also sell every Saturday

5

6



10
11

12
13
14
15
16
17
18
19
20
21

22

You fill in the rest and WILL DO IT
Take every step
You want results, right?

Do the exercise and do every step.



1
Focus on selling it is the most important
thing in your work life as a salesperson
And the most important thing in your work
life as an entrepreneur or business owner.
Hell yes.
1. Forget TV,
2. forget social media,
3. check your mail once a month
4. check your email once a week or once quickly per day
5. Read about selling every day
6. Listen daily to audiobooks and seminars
and webinars about selling or doing business

(a lot you can find on youtube.com)



Learn to create multiple incomes for yourself...

1. Write down stories on www.medium.com

and sign up for their partner pro gramme,
so you get paid as people write your stories

2 write books and publish them to self publishers, as I have
done.

3 Make sales in the morning,
create sales in the afternoon,
make sales in the evening
Also try to make sales on your spare day and
when you sleep ...

Seriously, when it's night with us and you sleep,
then it is day on the other side of the world ...
Hello
Hello
Opportunity ...

Hello
4. Do the exercise, answer 20 times the question,
How do I create 20 different ones incomes?
Do the exercise And after that ...

TAKE THE STEPS ...

Make it happen....

You've probably heard it before or read ......


http://www.medium.com/

I do not care because you are going to read it again ...
“Invest in yourself! ©’
Ask yourself....
The year 1s almost over ...
How many books on sales do you have read this year?

How many books about sales do you already have firmly
ordered for next year?

Think ahead..
Double the number of books that you order to invest in yourself

They can all be about selling
and communication

go ...
Get started !
Take the step!
If you don't book read
a month or week about sales,
get the book and slap yourself with it

You also learn from pain ...

Step 5 or something ....

Sell 100% of your working time!

Do you work 8 hours a day,



then only sell 8 hours a day,

nothing else

You also need to spend time
on adminis tration or marketing,
then there will be
a % of it of time on top of yourself
100% of your time selling

So selling 8 hours a day,

and after that

you read it well and understand it well ?7??

but will you also do it ?



So sell 100% of your time for 8 or 9 hours
a day,
then after that
you spend half an hour on your administration
or tax matters
or promotion

or studying your profession.

If you've come this far ...

Congratulations,



you really want to get better in selling,
or sales as we sometimes say...

I appreciate that ,

please remember the 100% sales rule
Do you remember how that goes?

It concerns your sales, your business and your life and
changing the content of your wallet....!

Hell yes...
But first one more thing:

YOU MUST ABIDE THE 100% SALES RULE !!!

Every day 6 or 7 days a week

Become an www.Amazon.com



http://www.Amazon.com/
http://www.Amazon.com/

affiliate and put some of their links from good
selling products on your web site....

Can yield you some extra money right?

After you have 100% of your working time spent on sales,
then study marketing for 1 hour per day....
Then you are working 9 hours a day
So what ?

“Time will pass anyway™....

But one thing is certain,
you don't have to wait for anymore money,

because you will earn a lot more.



After you have 100% of your working time
spent on selling, and then 1 hour of marketing,
then spend 1 hour learning copy writing ...
Then you're working 10 hours a day ...
Well and time will pass anyway

But one thing is certain:

you’re sales and bank balance are doubling and then again....

Lots of steps you've read now
wich explain the enormous success of

a few and the failure of many ...



Because many,
or most,

are only willing to take one step.

’ At the time of translation, friday 11 december 2020....

BONUS :

If you abide by this 100% sales rule, you are selling 8 hours a
day and 40 hours a week.



Are you ready ?
Here comes

The 200% Sales Rule

You start selling 7 days a week for 11,5 hours a day, that’s 80,5

hours a week.......

I know it’s madness.....

But you will double your sales in the first week,
many times over....

And this rule is worth 100 times what you paid for this
book...probably more...

Just do it
for a couple of weeks & transform your life.

The Ultimate Winning Strategy,
for salespeople & business owners

how to triple your sales & profits



In this powerfull book you'll discover :

The bio of entrepreneur & author Jasmin Hajro

&



The Ultimate Winning Strategy for entrepreneurs

&

As a bonus : 4 previews

&

Plus a Bonus book :
Double your profits, extended

I sell sets of greetingcards and giftmugs door to door in city Doetinchem

and town Didam in the Netherlands.
By now I am in business for myself

for 4 years. (Before this I had my forst business for about 3 years,

investment firm Jasko)
My business is called establishment Hajro and you can find it at
www.hajro.be
We also donate to 40 charities.
And it has many subsidiaries, you can see them at :

My results in june 2018 : 15,5 sales (door2door)
1 membership sale 35,- euros in bookroyalties my results in july
2018 : 12 sales (door2door)
my results in august 2018 : 52,5 (door2door)
45,- euros in bookroyalties
my results in september 2018 : 103 sales (door2door) 37,- euros in
bookroyalties.

The first thing you should learn from these numbers is to persist, no matter
what.

The second thing you should learn from these numbers, is that I have
tripled my sales & profits and that you can do the same.

By spending most of my time on selling, marketing, follow up and
writing more books

That is what this book is about...

You can also find me at : www.jasminhajro6.webnode.nl

The bio of author Jasmin Hajro, nice to meet you



http://www.hajro.be/
http://www.hajro.be/
http://www.jasminhajro6.webnode.nl/
http://www.jasminhajro6.webnode.nl/
http://www.jasminhajro6.webnode.nl/

Hello dear reader, how are you ?

Thank you for buying one of my books.

My name is Jasmin Hajro,
I was born on July 6, 1985 in Bosnia.
As refugees, we came to the Netherlands 21 years ago.
After having completed school & worked at several jobs ...

On 17 December 2012, I founded my first company:
investment firm Jasko. After a successful first year, I unfortunately had
to close that company.

After a short period of rest, unemployment and temporary work.
[ started again as an entrepreneur.

On September 1, 2015, I founded establishment Hajro.

( We say establishment instead of company, because we do a bit more
then just sell stuff.
Like providing jobs, donating to 40 different
charities,
and helping people to live richer. )



Since the beginning the core activity is, selling sets of
greeting cards, door to door.
Nowadays the product range has been expanded.

With, among other things, the selling of my 12 books.

The royalties of my books are donated to the charity: foundation Giveth Life.
From there more than 40 other charities receive donations.
And by buying this book, so do you. Thank you.

My company is now part of Hajro Group,
which consists of 19 different subsidiaries,
that are part of 1 umbrella organization. Called Energy Now
(Energie Nu)

For more information about my company
& the foundation, go to www.hajrobv.nl

" By the way, I started my first company in 2012. I have made more

than 700 sales since

1 September 2015 so far.

So I have a track record in sales and business,
and I know what I'm talking about. "

"" As you have probably already understood,
I earn my money by selling for my own company.

That's my work.

The proceeds from my books go to charity.

I write from experience,

I write to help people move forward in their lives and
business "



The Ultimate Winning Strategy for entrepreneurs

How do we measure success in business?

With monetary points, with earned euro's or dollars.

What is a successful business?

Successful entrepreneurship = selling a lot

We are therefore successfully running our business, if we sell a lot.

So success in doing business = selling a lot

(many sales realized / many sales closed)

Because sales means profits.

So what is the Ultimate Winning Strategy in business?

First we start with the concept, then you get 2 examples
from real life

Have you noticed that supermarkets are open 7 days a week?

Supermarkets may be a less good example,

because we just have to eat and drink.



Have you been to the Esso gas station?
( Part of Exxon mobil corporation) The Esso gas station has a

shop with staff, and is open 24 hours a day, 7 days a week.

And no, even if it seems that we need petrol, the Esso could also have become
a self-service gas station, where you fill your tank and pay with a creditcard.

But the Esso has a shop with staff, 24/7 .

What do the supermarkets do every day?

They make sales and profits.
Every day !

What does the Esso do every day and night?

The Esso makes sales day and night,

every day.
So the Esso makes profits, every day and night of
the year

The supermarkets and the Esso are successful because they realize sales

every day
and thus make profits every day.



The Ultimate Winning Strategy for entrepreneurs is

making profits every day.

Make a profit every day of the year.

You do that by selling every day, and by daily closing
sales.
Your advantage over your competition

If you sell every day & make profits every day, do you than have an
advantage over companies who only make profits 5 days a week?

Example 1 from real life

I have been selling from Monday, September 18, 2017 untill Wednesday,
September 27, 2017,
10 days in a row, and made 22 sales in total.

So every day I made sales & I made profits everyday.

That is the Ultimate Winning Strategy for entrepreneurs in action.
(in the real life of running your business)

Well if we are honest, then we know that the transaction
value of sets of greeting cards is modest.
And therefore the profit per sale is also.

But do not be turned off by those numbers ... You will soon receive a real life
example from someone who made 1 million.

This was to make you understand the successful Concept of the Ultimate
Winning Strategy for entrepreneurs and that you see proven that it works.

You now understand that Concept, you have seen some
examples of companies
applying the Ultimate Winning Strategy.
You have seen a real life example from me I have proven to
you that it works.

And you are 100% assured that the Ultimate Winning Strategy works.

People do not need greeting cards like they need food
and drinks, but they bought every day and I made
profits every day.



So it does not matter what kind of product or service you sell.

The Ultimate Winning Strategy also works for you.

Next step

You understand the Ultimate Winning Strategy for entrepreneurs,
and you know it works.

So now you are going to do it.

You are going to implement it.

I'm not asking you to work 7 days a week, although you should do it
once.
( That will boost your confidence )

You can sell from Monday to Friday & hire someone who
sells for you
from Saturday to Monday (a part-timer)

Then you will already have sales every day and profits
every day.

If I can do it alone, then you can certainly do it with 2 people!

Are there any other ways how you can make sales everyday &
profits ever day?

Consider, think and find 20 ways, with which you can make

sales everyday and therefore make profits everyday.

Write them down.

Hire a salesperson
Create a team of salespeople

[c BN N o) WV, I SRS ]



10 11
12
13
14
15
16
17
18
19
20

Example 2 from real life

Go to www.youtube.nl and watch the video of
Walter Bergeron, GKIC marketer of the year.

The video lasts about half an hour.

Pay close attention when he says: that means also on saturdays and sundays.
(that he was selling 7 days a week and making profits every day)
Have you seen
what the Ultimate Winning Strategy for entrepreneurs can do for you?
Go to work,
go out selling every day & making profits every day.

Apply your 20 ways, give your sales a boost,
make lots of profits.

Every day of the year.

I wish you a lot of succes.


http://www.youtube.nl/

Remember as you apply the
Ultimate Winning Strategy,
that the McDonalds is open 7 days a week
and they make sales and profits everyday...
they are very succesfull
as you already know,

now you know their strategy...

Met vriendelijke groet,

Jasmin Hajro

Hajro bv
Unicke wenskaarten,
cadeaugeschenken & boeken
KvK: 76564770

www.hajro.be

Author website :

www.lulu.com/spotlight/jasmin
hajro
P.S. If you have liked this book and got good value from it,
than would you be so kind
to recommend it to people that you know.
So that it also helps them forward.
Thank you.

I would like to give you another book as a gift

It's called Recipe for Happiness, and it can help you
achieve your sales and businessgoals.



Beacuse If you are more relaxed and happy, you will be more
productive
You can read it on the following pages.
Enjoy.

The Recipe for Happiness

A book has been written about a true story ...
About a man who was imprisoned in a concentration camp at
the time of Hitler, and happy.

So, Happiness has nothing to do with your circumstances.
It has everything to do with, your choice to be

happy,
regardless of circumstances.

Choose to be happy.
Of course there are touhger times in life, like when someone you
love, dies.
That's part of life.
Those times of grief you just have to go through and process.

Processing is best done by talking about it, to get it off your
chest regularly.

Or by writing about it,
if you write down a situation or your feelings about it, then it's on paper,
and it is less in your head.
Writing is a good outlet.
Processing is also done well by: staying busy.

Whether that is in your work or your hobby.
They say: a rolling stone does not collect moss. So stay busy ....

Okay, now you have learned a good lesson about how to better process negative
life experiences.
But you're here for the Recipe for Happiness, right?

Well, the lesson you've learned will help to make the recipe
work better for you.

Here it comes then ...



You have probably read a local newspaper, and you regularly
check the news.
(the daily news on television)
Have you noticed that about 99% of it is bad news?
Only misery .. If you did not know
better,
you would think that the whole world is going to perish.

If it's a habit for you,
to watch the news every day for half an hour ...

Have you ever wondered if it's healthy for you?
Does it make you happy ? Of course not !
The easiest way to change a habit is by replacing it with a new habit.

So from today on, instead of watching the worldly news half an hour a day ...........

Watch COMEDY for half an hour a day.
Mandatory.
Every day.
Well, now at half past eight in the evening it's not news time, but Comedy time.

If you watch comedy, you relax & you laugh. Sounds healthier, doesn't
it?

Well, laughing every day is easy to do, right?

And replacing your old bad habit in this way, with a nice,
healthy new habit, is probably easier than you thought.

Except for the fact that relaxation is good for you, when you laugh, also
your body makes endorphins. Those are natural happiness substances.



Well, after 21 days of daily watching comedy, you will have formed a
new habit.

So watch Comedy every day.

You can watch a lot of standup comedy on Youtube for free. Simple?
Sure, but you have to do it,
every day,
until you don't have to think about it anymore, and you start doing it
automatically.

Some Happiness Ingredients in a row:

Watch comedy every day, at least one hour.
Eat ice cream, treat someone with an ice cream.
Work out, throw out your frustration by playing tennis or go for a run.

Pee in the yard (and if you get a fine for urinating, laugh your ass off)

d not worry, life is too short for that (by staying busy, you do not have time to worry)

— Hug the people that you love
Go enjoy a cup of coffee or tea

Buy or save a cat or some other pet
When you receive money, immediately save a part of it

Don't let the media scare you, the world is not getting worse, the world is getting
better.

Sex, need I say more
(when you have sex your body also
produces endorphins = those natural happiness substances)

Maybe the Recipe for Happiness is different than you
had expected....
But that doesn't matter, the point is that it
works &

that it will help you to live happier.



Do it, it is easier then looking with a
sour face.
If you liked this book & got some value from it.
Would you then be so kind, please,
to recommend it to the people that you know.
So that they too can enjoy it and live happier.
Thank you very much.

It was my pleasure to write and translate this book ( my third one ) for
you.
I hope it helps you to live happier.
( I know it will, if you do the things it teaches )

And I hope, that we can together make a contribution to more happiness in
the world.
We can.
If you recommend this book and share it.
Then I will promote it.
And together we will make a contribution to a happier world.

I would appreciate it if you would write a short review.
Thank you for your effort.



Kind regards,
Jasmin Hajro

Met vriendelijke groeten,

Jasmin Hajro

‘Hajro

Ottawastraat 19
4007 BC

i
the NBtherlaridls i&ﬂ- )

KvK : 65686308 HAJ
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(old business card
do you like the new one ?)

Preview book Build your fortune

the Pay yourself first principle

It means that when you receive your money, you first pay yourself, by

for example, setting aside a tenth.

To clarify your result, we will make an example calculation.

For example, you earn 3000 euros or dollars per month.

And you pay yourself first, in other words:

you put aside a tenth (10%) of your income. So you save 300, -

euros per month.

A year has 12 months,
So after 1 year you'll have (12 x 300) = 3600, - euros.



After 1 year you have put a whole month's salary aside.

If you put aside a tenth every month, how much will you
have after 10 years? (3600 x 10) = 36000, - euro.

So after 10 years you have 36000 euros or a whole year's salary in your saving
account.

Later on in this book: Build your Fortune, you'll see how to make that amount
that you put aside each month.
Grow faster.

Preview book Build your Fortune

10% of everything

It is important that when you first pay yourself, by setting aside
10%.
That you put 10% of everything aside.

Of course 10% of your income.

But also 10% of the tips if you receive any, also 10% of your
surtax, also 10% of the money you receive as a gift, also 10% of
your 13th month, also 10% of your bonus,
also 10% of your wage increase, also 10% of your tax
refund,
also 10% of your welcome bonus,
also 10% of your holidaypay.

No matter from which angle or from whom you receive money, the first thing you
do with it, is to pay yourself first.
By setting aside a tenth of it.

End of preview.



Preview book Moneymaker
Moneymaker 3

The bible for entrepreneurs, written by an entrepreneur. So your daily reading.
No, it's not about GOD.
It says, written by an entrepreneur .....
YOU READ ONLY BOOKS WHICH ARE WRITTEN BY PEOPLE WHO
HAVE THEIR OWN COMPANY !!
Do you understand ?

This way you prevent feeding your mind with BULLSHIT.
And that you will model BULLSHIT. So you save yourself
time and money.

Ok, then a bit about that Entrepreneurial Bible.
It is called No Excuses, the Power of self discipline
And is written by Brian Tracy
And yes, he has his own company.

Otherwise his name would not be here.

It comes down to self discipline.
And self discipline makes you feel very good about yourself.
When you exercise, for example, while most people watch TV.
When you work on a Saturday, while most people have a weekend. When you take
a step towards achieving your goals on Sunday.

The above 3 examples require discipline from you.
But 1, 3, 5 years from now where will you wind
up ?
And where will most people wind up ?

Have you ever worked a day with pain because your teeth were broken?
Have you ever worked with only 2 hours of sleep, the night before?
Have you ever worked without having slept the night before?

It was probably easier to watch TV then .....
But if I did, then I would be a Bullshitter for you, and not someone who you
respect.
I disciplined myself and went to work.

Oh yeah, buy the entrepreneurial bible.
NOW.



Previeuw book Moneymaker
Moneymaker 2.

Two things that you have to spend your time on daily Which 2 are they?
Watch TV and be on Facebook?

Without B.S., so:
SALES & DIRECT MARKETING
If you sell something (sales), then profit comes in.
If you become good at (direct marketing), then profit comes in.
With marketing you save yourself time while selling. You do not have to explain
who you are and what your company does during your presentation.

How many hours per working day do you spend on sales?
How many hours per working day do You spend on Direct Marketing?

WHAT HAPPENS IF YOU ONLY SPEND YOUR
WORKINGTIME ON SALES & DIRECT MARKETING ??

Will you have more profits and therefore more money?

End of preview
For more information about this book by me, go to www.jasminhajro6.webnode.nl
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Small introduction with establishment Hajro

Establishment Hajro is committed to helping the people in the province of
Gelderland,
by providing jobs and keeping people working, by donating to
more than 15 Charities, and by helping people to live richer.

Today Hajro is a subsidiary of Hajro Group.
The Hajro Group consists of Hajro International,

Hajro Publishing, Hajro Consulting and Hajro Franchise among others

We now have several products & services, and we support more than 15 charities
that really help people.

Visit us at www.hajro.be

and discover what more we can do for you.


http://www.hajro.be/
http://www.hajro.be/

Hopefully you will become a raving fan & customer of us.
However you choose,
I wish you a lot of prosperity & happiness.
Kind regards,
Jasmin Hajro



Met vriendelijke groet.

It

Unieke wenskaarten,
cadeaugeschenken & bocken

KvK : 76564770
www.hajro.be

Jasmin Hajro

Hajro bv

Author website :

www_lulu.com/spotlight/jasmin
hajro

Met vriendelijke groeten,

Jasmin Ha_;l,_rc

old card



book Would you like more success in door to door selling ?

Perhaps the shortest book in the history of selling books? With a.o. — answer to
how to sell more with door to door direct sales .. -> why small profits are good and
how you can easily add them to what you are selling now — how you perform
better by relaxing more — where you will find a unique opportunity to start an
affordable franchise with a good reputation of the company with unique products of
which you can easily sell many because you have experience with selling house to
house — advice crashed, the principle remains the same P.S. If you are lazy and are



not going to do anything about this book, or think that just reading it will magically
change your life. Then you don't have to read it! Hello my name is Jasmin Hajro on
September 1, 2015 I started my one-man business Hajro, which sells sets of
greeting cards and donates to charities. On December 3, 2019 I turned it into a BV,
I then founded Hajro BV. That sells greeting cards, gift gifts and books online and
offline & donates to 40 Charities. Our website is www.hajro.be By offline I mean
selling house to house ... I've been doing that for over 5 years, it gives me
satisfaction and money. I like to do it... Of course there have been days when I
didn't feel like it, when I was tired, too tired, too exhausted, a bit sick and felt
miserable ... Often I still went to work ... I was not advised to give advice in my
books about entrepreneurship, because of my turnover at the time ... We are now
going to trash that advice ... Because the principle remains the same ... So whether I
earn 100 in a month selling house to house Or that I earn 600 euros in a month
selling house to house Or that I earn 1200 euros by selling house to house ... The
principle remains the same. The 5 steps & the 8 steps. You know them. You learned
them in your sales training. There were also some other reasons for the low
turnover ... [ was robbed, tagged and drugged ... Shit happens ... But that might be
material for another book .. I do recommend buying cameras and putting them in
your house. When people smell money, they come and get it in nasty ways ... like
by drugging you ... Anyway here some figures ... 2019 Jan 51 sales, 14 pen sales =
269, - Feb 77 sales, 4 pen sales plus 35, - book royalties = 424, - Mar 54 sales, 5
pen sales =275, - Apr 33 sales = 165, - May 33 sales, book royalties 34.46, side job
367.63 in total = 567.09 Jun 2 sales, side job 733.94 in total = 743.94 Jul 2 sales,
side job 1313.12 in total = 1323.12 Aug 22 sales = 160, - Sept 59.5 sales = 297.50
Oct 86 sales, 2 pen sales, 1 member subscription worth 22.50, side job, book
royalties 20, - = 504.50 Nov 130 sales, 12 pen sales = 662, - Dec 81 sales, 12 pen
sales =417, - 2020
Jan 121 sales, 10 pen sales plus 10.50 book royalties = 625.50 So you can see that I
went from 33 sales in April 2019 to 130 sales in December 2019. The principle
remains the same. At the time, I just focused a bit more on selling house to house
and spent more time house to house with prospects and customers. But the
principle remains the same. even though I earned 4x more .. Same city, same
people, same products, same prices ... The 5 steps and the 8 steps. The principle
remains the same. That's what I learned from my coaching sessions ... 1 focus on
my core business (selling greeting cards and gift cups, door to door) 2 innovate,
give people more choice (I then designed different designs of greeting cards for
birthdays) But I will only say it once, the principle remained the same even though
I earned 4 times more selling house to house And 3 small profits are good (because
if a number of customers no longer buy from you, you don't feel that way, because
they are only euros) Have you found some wisdom yet? Or do you find the short
book disappointing and not worth 2.99 euros .. It can save you thousands of
euros ... that which you have just read .. If you are also going to DO it. And by the
way, the revelation: you can earn a good income with small profits You see with 8
to 9 sales per day ... even if every customer pays you only 5, - then you already
have a normal income per month.




You can also see from
the schedule ... that if
you start selling a few
hours on Saturday and a few hours on Sunday, it will pile up at the end of the
month ... You can put your weekend earnings on your Fortune account ... You can
live on your weekday earnings. And by the way.... You can rest after some sales 5
customers on Saturday and you are free ... all day for you ... 5 customers on Sunday
and you are free for the rest of the day ... But still nicely put E 50, - euro on your
Fortune account. And still be able to rest and do fun things. That is much better.
You've probably also been taught not to behave like most people in your sales
training ... So selling a few hours on Saturday and selling for a few hours on
Sunday, putting some money in your Fortune account every weekend and you have
an edge over most people ... also write down your goals and study your sales
profession and you will go to the top of society and the people. So you sell more
with door to door sales: — if you focus on selling every day — if you persevere
when you don't feel like it and it is difficult — if you offer people different
variations of your product — when you build relationships, so that you get regular
customers, by staying in touch with those people — if you work according to my
schedule — if you spend more time house to house presenting to prospects and
customers — if you also sell a number of hours on Saturday and Sunday — if you
save money and can invest in, for example, a printed pen, which you then sell for 1
euro each, because small profits are good — if you leave a flyer or folder with
interested parties, like a pro (don't deliver but leave it behind) -> if you continue to
learn and study your profession — if you jerk off or finger before you go to work,
because then you are more relaxed — if you jog or exercise that makes you sweat,
because after that you are happier and more relaxed and therefore more effective in



selling and persevering and persevering. -> if you always persist, no matter what
the fuck happens

That's how I went from 33 sales to 130 sales ... and that's how I will go from 130
sales to 260 sales ... The principle remains the same and hopefully you will sell
more house to house thanks to my advice from this bundle ... I once made 10 sales
in 1 day, and 1 x 14 sales in 1 day ... 2 of my good days ... [ know I can & I also
know that You Can I wish you a lot of succes

Remember : only application of what you have learned
only doing the things you have learned
only taking action
gets you results !

Hopefully you’ll become a praising customer of mine.
A raving fan..
I wish for you a lot of happiness, health and piles of money.

More books by Jasmin Hajro :
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the Lifebuoy For Banks "Loyal Banking"

the Ultimate Winning Strategy, for entrepreneurs

(which is for salespeople & businessowners too)

Poems, jokes and book

Victory 1
Victory 2

Always employment & always money in your pocket, everyday.

Things You Don't Want To Know.

Challenges in having your own business, in real life.

how to Grow your money & Build a good retirement in 2 hours per month, for
moms, dads, career women and busy people .

Overcoming tough times.

Secrets of writing and selling books.

Double your profits.

Double your profits, extended.

Triumph 1 (boxset)

Triumph 2 (boxset)

Victorious series (boxset)

Through the crisis

Victory 3
My story

My little masterpiece

Victory 4

I don't feel like writing, says the author

Hackers are scouts

Being real and true: in times of fake and pretend

Lifechanging quotes

the Jasmin Hajro lifestory ( which includes Victory 1,2.3.4)

Controversial

This is how you get rich: passively
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Please visit my author website at
www.jasminhajro6.webnode.nl

I give away 10 free books.

And you can find my services
and become an affiliate or writer of articles
and earn by working with me.

Be so kind to rate this great book on sales
from real life experience
with 5 stars
and a good review,
just say why others should read it.

Thank you.
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